
ATTACHMENT II – CONFIDENTIAL INFORMATION LIST 

 

This list was created to facilitate the identification of a confidential document or information, 

however, it does not present all the confidential information of the Company. 

 

Any document should be considered confidential as long as it involves business strategy, 

financial information, project information, and product know-how. Therefore, the employees 

must know and apply the Confidentiality Policy, to ensure compliance with internal 

regulations, as well as to grant proper treatment to confidential information. 

 

Examples of confidential documents and information: 

 

1. All information that is not public. That is, the information that has not been published by 

the official media of the Company, such as the website and social media such as LinkedIn;  

2. Product formulas;  

3. Technical drawings of prototypes and/or products under development, including drafts 

and prototypes;  

4. Techniques for the manufacture of products;  

5. Raw materials used to manufacture the products;  

6. Methods of assembly of the layers of the glass;  

7. Any information about products in development;  

8. Details of the production line;  

9. Inside photos of the manufacturing sites, Tech Center, or inside laboratories, except 

photos that have been published by AGP in its official media;  

10. Photos of/with products/prototypes/samples;  

11. Technical tests or information on tests in progress with certifying entities;  

12. Results of tests carried out internally;  

13. Information on clients, suppliers, or strategic allies, including their names and projects 

with AGP;  

14. Agreements, commercial conditions, and the price charged to each AGP client or by 

each AGP supplier;  

15. Password to access any software, room, safe, or device that requires a password;  

16. Contracts of any kind;  

17. Official documents with restricted access;  

18. Billing and cash flow information;  

19. Internal presentations, such as commercial, financial, production or innovation 

presentations; 20. Information of negotiation with clients, suppliers, banks to any third party 

not related to the negotiation;  

21. Personal and sensitive information of employees, service providers, and/or third 

parties;  

22. Any document, presentation, or material that, in addition to any of the previous cases, 

has the seal of confidentiality. 


